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INVESTMENT HIGHLIGHTS
OWNER/USER OPPORTUNITY – Opportunity to acquire the business, building, 
and underlying real estate.

STRONG YOY GROWTH – Since opening, The Wash Bar has demonstrated 
consistent year-over-year growth in wash volume, supported by an expanding 
membership base and increasing customer retention.

STREAMLINED MAINTENANCE – Repairs and maintenance are managed 
through an active service contract with NCS, a nationally recognized equipment 
service provider.

RECURRING REVENUE – Established membership program with more than 1,700 
active members, generating consistent recurring monthly revenue and providing 
additional upside through targeted marketing and membership growth initiatives.

VERSATILE OFFERINGS – Catering to diverse customer profiles, The Wash Bar 
is equipped with an 85 ft Peco’s tunnel, 3 self-service bays (with a 14 ft bay for 
oversized vehicles), express detailing services, and 10 vacuums.

*Matthews™ does not provide tax, legal or account advice. This is for informational purposes only and is 
not intended to provide or relied on for tax, legal or accounting advice.

±12,100 VPD GREENHILL RD

PROXIMITY TO CAMPUS – Within a ±1.5 mile radius from the University of 
Northern Iowa, which boasts an enrollment of over 10,000 students as of 
Fall 2023.

MODERN DEVELOPMENT – The property was built ground-up in 2023, 
featuring contemporary facilities and minimizing major repair expenses as a 
turnkey building.

EXPANSIVE LAND – The property sits on ±1.32 acres, providing ample 
space for operational activities and future expansion possibilities.

ADDITIONAL TAX BENEFITS – Car washes qualify for bonus depreciation 
which can create higher returns on investments. *Please consult with CPA 
for details*

AFFLUENT DEMOGRAPHIC – Average household income within a 1-mile 
radius of the property is $113,000.
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PROPERTY OVERVIEW

ADDRESS 1125 FOUNTAINS WAY, CEDAR FALLS, IA 50613

WASH TYPE EXPRESS, DETAILING, SELF SERVICE

TUNNEL LENGTH 85FT FLAT-BELT

EQUIPMENT PECO

POS WASHIFY

PAY STATIONS 2

# OF BAYS 3

VACCUMS 10

LOT SIZE ±1.32 AC

VPD ±12,100 VPD

YEAR BUILT 2023

Contact Agent for Financials
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The Wash Bar in Cedar Falls, IA, is a modern car 
wash facility offering a range of services. It features 
24-hour self-serve bays, including one designed for 
oversized vehicles, and provides free vacuums and 
tire pumps. The wash system includes a conveyor 
belt that accommodates a variety of vehicle 
types. Customers can choose from multiple wash 
packages, ranging from basic to premium, with 
options for unlimited memberships. The facility also 
offers an express detailing service by appointment 
for more in-depth interior cleaning.

FREE VACCUMS AND AIR

FLEX SERVICE WASH

EXPRESS DETAIL

HTTPS://THEWASH.BAR/
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Cedar Falls is a vibrant city located in Black Hawk County, Iowa, with a 
population of approximately 40,000. It is known for its scenic beauty, 
including parks, trails, and the nearby Cedar River, which offer abundant 
recreational opportunities. Cedar Falls is home to the University of 
Northern Iowa (UNI), a major hub for education and culture, which 
significantly influences the city’s atmosphere and economy. The city 
boasts a charming downtown area with local shops, restaurants, and 
events that attract both residents and visitors. Cedar Falls has a strong 
community focus, offering a small-town feel with access to urban 
amenities. UNI is a public university known for its strong programs in 
education, business, and the arts, attracting students from across the 
state and beyond. The campus fosters a dynamic learning environment 
with a focus on undergraduate teaching, research opportunities, and 
community engagement. In addition to its academic offerings, UNI is a 
hub for cultural and athletic activities, contributing significantly to the 
local economy and the overall intellectual vibrancy of Cedar Falls. This 
makes the city a compelling destination for both students and educators.

POPULATION 1-MILE 3-MILE 5-MILE
2020 Census 7,171 37,388 58,002
2024 Estimate 7,337 37,473 57,921
2029 Projection 7,598 38,033 58,525

INCOME 1-MILE 3-MILE 5-MILE
Avg. Household Income  $113,131  $92,880  $94,080 

HOUSEHOLDS 1-MILE 3-MILE 5-MILE
2020 Census 2,052 14,482 23,595
2024 Estimate 2,136 14,552 23,670
2029 Projection 2,252 14,814 24,015

DEMOGRAPHICS

CEDAR FALLS, IA

Subject property

±62 MILES

CEDAR RAPIDS, IA
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The University of Northern Iowa (UNI) combines a tradition of academic excellence with a vibrant campus culture in the heart of the Midwest. As one of Iowa’s 
three public universities, UNI serves approximately 9,000 students, offering a diverse range of undergraduate and graduate programs. The university is 
particularly renowned for its College of Education, which has a long history of preparing highly skilled teachers and educational leaders. In addition to its strong 
teacher education program, UNI has developed a national reputation in business through its College of Business Administration, which is AACSB-accredited 
and offers specialized programs such as accounting, marketing, and supply chain management. UNI also emphasizes hands-on learning, providing students 
with research opportunities, internships, and study abroad programs. UNI’s campus features modern facilities, including the Gallagher Bluedorn Performing Arts 
Center, which hosts world-class performances, and the UNI-Dome, home to the university’s athletic teams. The Panthers, competing in the NCAA Division 
I Missouri Valley Conference, are a source of pride for students and alumni alike. The university is committed to fostering a welcoming, inclusive environment, 
promoting diversity and equity, and serving the broader Cedar Falls community through partnerships and outreach programs. Whether through academic rigor 
or involvement in student organizations, UNI provides a holistic college experience aimed at preparing students for success in an ever-changing global society. 
 
 
 
 
 
 

UNIVERSITY OF NORTHERN IOWA
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CONFIDENTIALITY AGREEMENT & DISCLAIMER

This Offering Memorandum contains select information pertaining to the business and affairs of the property owner and its tenant for real property located at ADDRESS (“Property”). The Offering 
Memorandum may not be all-inclusive or contain all of the information a prospective purchaser may desire. The information contained in this Offering Memorandum is confidential and furnished 
solely for the purpose of a review by a prospective purchaser of the Property. It is not to be used for any other purpose or made available to any other person without the written consent of Seller 
or Matthews™. The material and information in the Offering Memorandum is unverified. Matthews™ has not made any investigation, and makes no warranty or representation, with respect to square 
footage, income and expenses, the future financial performance of the property, future rent, and real estate value market conditions, the condition or financial prospects of any tenant, or the 
tenants’ plans or intentions to continue to occupy space at the property.  All prospective purchasers should conduct their own thorough due diligence investigation of each of these areas with the 
assistance of their accounting, construction, and legal professionals, and seek expert opinions regarding volatile market conditions given the unpredictable changes resulting from the continuing 
COVID-19 pandemic. The information is based in part upon information supplied by the Owner and in part upon financial information obtained from sources the Owner deems reliable. Neither 
owner, nor their officers, employees, or real estate agents make any representation or warranty, express or implied, as to the accuracy or completeness of this Offering Memorandum, or any of its 
content, and no legal liability is assumed or shall be implied with respect thereto. Prospective purchasers should make their own projections and form their own conclusions without reliance upon 
the material contained herein.    

By acknowledging your receipt of this Offering Memorandum for the Property, you agree: 

1.	 The Offering Memorandum and its contents are confidential; 
2.	 You will hold it and treat it in the strictest of confidence; and  
3.	 You will not, directly or indirectly, disclose or permit anyone else to disclose this Offering Memorandum or its contents in any fashion or manner. 

Matthews™ is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee in the Offering Memorandum.  The presence of any entity’s name or logo, including any commercial 
tenant’s name or logo, is informational only and does not indicate or suggest any affiliation and/or endorsement of Matthews™, the property, or the seller by such entity.

Owner and Matthews™ expressly reserve the right, at their sole discretion, to reject any and all expressions of interest or offers to purchase the Property and to terminate discussions with any 
person or entity reviewing this Offering Memorandum or making an offer to purchase the Property unless and until a written agreement for the purchase and sale of the Property has been fully 
executed and delivered. 

If you wish not to pursue negotiations leading to the acquisition of the Property or in the future you discontinue such negotiations, then you agree to purge all materials relating to this Property 
including this Offering Memorandum. 

A prospective purchaser’s sole and exclusive rights with respect to this prospective transaction, the Property, or information provided herein or in connection with the sale of the Property shall be 
limited to those expressly provided in an executed Purchase Agreement and shall be subject to the terms thereof. In no event shall a prospective purchaser have any other claims against Owner or 
Matthews™ or any of their affiliates or any of their respective officers, directors, shareholders, owners, employees, or agents for any damages, liability, or causes of action relating to this solicitation 
process or the marketing or sale of the Property. 

This Offering Memorandum shall not be deemed to represent the state of affairs of the Property or constitute an indication that there has been no change in the state of affairs of the Property since 
the date of this Offering Memorandum.
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