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e Industry-Leading Corporate Guarantor — The lease is guaranteed
by KinderCare, one of the strongest and best operators in the country
for early childhood assets, operating over 2,700 early learning centers
nationwide across their family of brands.

Girkin

e Public Company Transparency — KinderCare became a publicly
traded company on the NYSE (Ticker: KLC) in 2024, providing increased )
financial transparency and reporting visibility relative to smaller private

early childhood operators. @

o Absolute NNN Lease Structure — The property operates under an e
Absolute NNN lease, which creates a hands-off investment for ownership s/
with little to no ongoing management responsibilities. Allows the Plum Springs'_, Bristow

investment to be completely passive.
P yp Delafield _ 4t

Sunr

o Consistent Rental Increases — The lease includes 2% annual rent P
escalations, allowing the investment fo produce steady income growth v

over time while helping protect against inflation. 7 aid
Bowling Green P o

o Long-Term Lease Stability — The asset benefits from 9 years of
remaining lease term, providing investors with reliable cash flow backed =
by an established childcare operator. Once the lease expires, there are Mount Victor
Two, 5-year options to follow.

o Affluent Residential Growth Corridor — Situated in a growing
BWG
northwest Bowling Green corridor surrounded by expanding residential
development, supporting sustained household growth and demand for
neighborhood-serving childcare centers. -ost River
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+200 Employees

+160 Employees

Warren East Middle School r
+523 Units [
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+980 Units
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| Financial Summary

Investment Summary

Property Street

132 Brenner Street

The
Skyrese
School

City, State Zip Code

Bowling Green, KY 42101

byKinderCare
Lease Abstract
Tenant Trade Name The Skyrise School
Type of Ownership Fee Simple

Lease Guarantor

KinderCare Corporate

Lease Type Abs.NNN
Roof and Structure Tenant
Original Lease Term 10 years

Lease Commencement Date

10/17/2024 (approx.)

Rent Commencement Date

11/8/2024 (approx.)

Lease Expiration Date

11/7/2034 (approx.)

List Price $1,694,769
GLA (SF) +6,700
Cap Rate 6.50%
Year Built 2012
Lot Size (AC) +0.79

Term Remaining on Lease 9 Years
Increase 2% Annual
Options Two, 5-Year Options

i| The
Skyrése
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| Annualized Operating Data

Annualized Operating Data

Date Rent/SF Monthly Rent Annual Rent Increases Cap Rate

Year 2 (Current Year) $16.44 $9,180.00 $110,160.00 2.00% 6.50%
Year 3 $16.77 $9,363.60 $112,363.20 2.00% 6.63%
Year 4 $171 $9,550.87 $114,610.46 2.00% 6.76%
Year 5 $17.45 $9,741.89 $116,902.67 2.00% 6.90%
Year 6 $17.80 $9,936.73 $119,240.73 2.00% 7.04%
Year 7 $18.15 $10,135.46 $121,625.54 2.00% 718%
Year 8 $18.52 $10,338.17 $124,058.05 2.00% 7.32%
Year 9 $18.89 $10,544.93 $126,539.21 2.00% 7.47%
Year 10 $19.26 $10,755.83 $129,070.00 2.00% 7.62%
Option 1 Year 1 $19.65 $10,970.95 $131,651.40 2.00% 777%
Option 1 Year 2 $20.04 $11,190.37 $134,284.43 2.00% 7.92%
Option 1 Year 3 $20.44 $1,414.18 $136,970.11 2.00% 8.08%
Option 1 Year 4 $20.85 $1,642.46 $139,709.52 2.00% 8.24%
Option 1 Year 5 $21.27 $11,875.31 $142,503.71 2.00% 8.41%
Option 2 Year 1 $21.69 $12,112.82 $145,353.78 2.00% 8.58%
Option 2 Year 2 $2213 $12,355.07 $148,260.86 2.00% 8.75%
Option 2 Year 3 $22.57 $12,602.17 $151,226.07 2.00% 8.92%
Option 2 Year 4 $23.02 $12,854.22 $154,250.59 2.00% 9.10%
Option 2 Year 5 $23.48 $13,111.30 $157,335.61 2.00% 9.28%
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Tenant Overview

I he The Skyrise School is a specialized early childhood education and childcare brand KinderCare Highlights

operated by KinderCare Learning Companies, one of the largest providers of early

@]
s kyr Ese childhood education services in the United States. Positioned as an affordable,

community-focused childcare solution, The Skyrise School combines KinderCare’s Year Founded

SChOOI established educational platform with enhanced family support services, including 1969

syl _ financial assistance programs, health screenings, meals, and extended
byKln erCare childcare resources.

The concept is designed to serve working families by providing high-quality early education in accessible neighborhood

locations, strengthening its relevance within growing residential communities and workforce-driven markets.

Headquarters

Lake Oswego, OR

Locations

1,250+

Employees

KinderCare: One Of The Largest Providers Of Early Childhood 36,000+
LEARNING CENTERS  Education Services In The United States

KinderCare Learning Companies operates a nationally recognized network of early childhood education centers and school-
age programs, supporting families with high-quality learning experiences and childcare solutions across the country. The
organization is recognized for its research-based curriculum, emphasis on school readiness, and commitment to supporting Children Served Annually
working families through accessible, high-quality childcare solutions. Its extensive operating scale, established infrastructure, 600 Ooo_l_
_ . . . . .pe oy . . . . ,
and long-standing relationships with families, employers, and communities create meaningful competitive advantages within the
fragmented childcare industry.
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SOUTH CENTRAL KENTUCKY'S EDUCATION CENTER

+7.0 Miles From Downtown Bowling Green

Market Demographics

75,400 $241,900

Total Population Median Property Value

31,500 28.7 Years

# of Households Median Age
Local Market Overview Property Demographics
Bowling Green serves as the economic and educational center of South Central POPULATION 1-MILE 3-MILE 5-MILE
Kentucky ar'wd con’rlnugs fo gxperlence s’rfeady population growTh.drlven by Current Year Esfimate 1007 20957 127,654
manufacturing expansion, higher education, healthcare, and logistics employment. ) o
The city benefits from its strategic location along Interstate 65 between Nashville Five-Year Projection 10,062 19135 117,249
and Louisville, attracting both businesses and residents seeking a lower cost 2020 Census 8.930 16,847 105,819
of living and strong employment opportunities. Western Kentucky University Growth Current Year-Five-Year 1.9% 1.9% 1.8%
contributes a consistent student, faculty, and workforce population, while major Growth 2020-Current Year 5% 27% 509%
employers support household formation and demand for essential services.

HOUSEHOLDS 1-MILE 3-MILE 5-MILE
The city offers favorable demographic characteristics, including a young median Current Year Estimate 4.300 8.417 50.640
age and a growing number of families entering prime child-rearing years. Five-Year Projection 3,908 7,637 46,190
Continued residential development, expanding employment bases, and workforce 2020 Census 3.434 6.641 41150
recrU|TmenT efforfs.are mcreasmg’g demar?d for reliable early f:hlldhood §ducaT|on Growth Current Year-Five-Year 20% 00% 190%
and childcare services. The area’s combination of affordability, population growth,

- O, O, [o)

and economic diversification positions it as an attractive market for childcare Growth 2020-Current Year 2.6% 2.8% 2.4%
facilities serving working families across multiple income segments. INCOME 1-MILE 3-MILE 5-MILE

Avg Household Income $71,756 $82,677 $74,705

15



ECONOMIC OVERVIEW

One Of Kentucky's Fastest-Growing Economic Centers

Regional GDP

Bowling Green is one of Kentucky’s fastest-growing economic centers,
serving as the primary employment, healthcare, education, and commercial
hub for South Central Kentucky. Strategically positioned along Interstate 65
between Nashville and Louisville, the city benefits from direct access to major
regional markets, tfransportation infrastructure, and a diverse labor force. This
advantageous location has helped attract significant corporate investment and
establish Bowling Green as a leading destination for advanced manufacturing,
logistics, healthcare, and higher education.

X%

Total Jobs In MSA

The local economy is anchored by major employers including General Motors’
Corvette Assembly Plant, Western Kentucky University, The Medical Center,
Fruit of the Loom, and numerous industrial manufacturers located within the
Kentucky Transpark. Western Kentucky University serves as a major workforce
development engine, supplying talent to local employers and contributing fo
innovation and entrepreneurship initiatives. Combined with a business-friendly
environment, competitive operating costs, and a growing residential base, these
factors continue to support long-term economic expansion.
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Confidentiality Agreement & Disclaimer

This Offering Memorandum contains select information pertaining to the business and affairs of the property owner and its tenant for real property located at 132 Brenner St, Bowling
Green, KY 42101 (“Property”). The Offering Memorandum may not be all-inclusive or contain all of the information a prospective purchaser may desire. The information contfained in this
Offering Memorandum is confidential and furnished solely for the purpose of a review by a prospective purchaser of the Property. It is not to be used for any other purpose or made available
to any other person without the written consent of Seller or Matthews™. The material and information in the Offering Memorandum is unverified. Matthews™ has not made any investigation,
and makes no warranty or representation, with respect to square footage, income and expenses, the future financial performance of the property, future rent, and real estate value market
conditions, the condition or financial prospects of any tenant, or the tenants’ plans or intentions fo continue to occupy space at the property. All prospective purchasers should conduct their
own thorough due diligence investigation of each of these areas with the assistance of their accounting, construction, and legal professionals, and seek expert opinions regarding volatile
market conditions given the unpredictable changes resulting from the continuing COVID-19 pandemic. The information is based in part upon information supplied by the Owner and in part
upon financial information obtained from sources the Owner deems reliable. Neither owner, nor their officers, employees, or real estate agents make any representation or warranty, express
or implied, as to the accuracy or completeness of this Offering Memorandum, or any of its content, and no legal liability is assumed or shall be implied with respect thereto. Prospective
purchasers should make their own projections and form their own conclusions without reliance upon the material contained herein.

By acknowledging your receipt of this Offering Memorandum for the Property, you agree:

1. The Offering Memorandum and its contents are confidential;
2. You will hold it and treat it in the strictest of confidence; and
& You will not, directly or indirectly, disclose or permit anyone else to disclose this Offering Memorandum or its contents in any fashion or manner.

Matthews™ is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee in the Offering Memorandum. The presence of any entity’s name or logo, including any
commercial tenant’s name or logo, is informational only and does not indicate or suggest any affiliation and/or endorsement of Matthews™, the property, or the seller by such entity.

Owner and Matthews™ expressly reserve the right, at their sole discretion, to reject any and all expressions of interest or offers to purchase the Property and to terminate discussions with any
person or entity reviewing this Offering Memorandum or making an offer to purchase the Property unless and until a written agreement for the purchase and sale of the Property has been
fully executed and delivered.

If you wish not to pursue negotiations leading to the acquisition of the Property or in the future you discontinue such negotiations, then you agree to purge all materials relating to this
Property including this Offering Memorandum.

A prospective purchaser’s sole and exclusive rights with respect to this prospective transaction, the Property, or information provided herein or in connection with the sale of the Property
shall be limited to those expressly provided in an executed Purchase Agreement and shall be subject to the terms thereof. In no event shall a prospective purchaser have any other claims
against Owner or Matthews™ or any of their affiliates or any of their respective officers, directors, shareholders, owners, employees, or agents for any damages, liability, or causes of action
relating to this solicitation process or the marketing or sale of the Property.

This Offering Memorandum shall not be deemed to represent the state of affairs of the Property or constitute an indication that there has been no change in the state of affairs of the
Property since the date of this Offering Memorandum.

Net Lease Disclaimer: There are many different types of leases, including gross, net, single net (“N”), double net (“NN”), and triple net (‘“NNN”) leases. The distinctions between different types
of leases or within the same type of leases, such as “Bondable NNN,” “Absolute NNN,” “True NNN,” or other NNN leases, are not always clear. Labels given to different leases may mean
different things to different people and are not defined legal terms. Buyers cannot rely on the labels or marketing descriptions given to any lease when making their purchasing decisions.
Buyers must closely review all lease terms and are advised to seek legal counsel to determine the landlord and tenant’s respective rights and duties under the lease to ensure the lease,

regardless of how labeled or described, meets the buyers’ particular needs.
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