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Executive Summary

Offering Summary

Matthews™ is pleased fo present Armand Plaza, a £63,895 square foot, 100% occupied multi-tenant medical
office asset located at 16451 Space Center Blvd in Houston, Texas. Situated on approximately £2.50 acres and
originally constructed in 1980 (renovated in 1999), the property is comprised of nine tenants with a weighted
average lease term of approximately =7 years. The offering provides an attractive 8.23% cap rate and is supported
by a diversified rent roll across medical, behavioral health, and professional service users, with approximately 59%
of tenancy dedicated to healthcare-related operators. The asset generates a projected Year 1 NOI of roughly $1.21
million, as multiple units will execute fresh 10-year NNN leases at the close of escrow. These leases will feature
2.5% annual rent escalations, providing durable cash flow and built-in income growth.

Armand Plaza is strategically positioned along Space Center Blvd (18,000 VPD) with close proximity to Bay Area
Blvd (34,400 VPD), offering strong visibility and accessibility within the highly desirable Clear Lake submarket.
The Property is surrounded by major healthcare and employment drivers including HCA Houston Healthcare Clear
Lake, Houston Methodist Clear Lake Hospital, the University of Houston-Clear Lake, and NASA's Johnson Space
Center, all of which support consistent patient demand and tenant performance. The surrounding area features
affluent demographics, with average household incomes exceeding $116,000 within a five-mile radius, and is
located within the rapidly growing Houston MSA, one of the largest and most economically diverse metros in the

United States. The combination of stable in-place income, healthcare-oriented tenancy, and strong submarket
fundamentals positions Armand Plaza as a compelling investment opportunity with long-term stability and
sustained demand drivers.

The Opportunity

Name

Armand Plaza

Property Address
16451 Space Center Blvd,
Houston, TX 77058

GLA (SF)
+63,895

Land Area (AC)
+2.50

Year Built/Renovated
1980/1999

Total Tenants

9

Term Remaining

+7 Years WALT

Number of Buildings
4



Investment Highlights

$14,686,226

List Price

8.23%0

Cap Rate

$230

Price/SF

Scaled Yield with Institutional Profile: A +63,895 SF mulfi-
tenant asset with projected NOI of roughly $1.21M in Year 1, offering
immediate yield with institutional-quality deal size in a high-
demand submarket.

Long-Term Lease Security with Built-In Growth: +7-year
WALT anchored by multiple new 10-year leases with 2.5% annual
escalations, creating a predictable income stream with built-in NOI
growth and inflation hedge.

High Medical Tenancy with Essential-Service Demand: 59%
medical tenancy provides exposure to necessity-based users,
historically demonstrating stronger performance and retention
through economic cycles.

Diversified Rent Roll Reducing Risk: Nine tenants across
medical, behavioral health, and professional services minimizes
reliance on any single operator and enhances income stability.

Attractive Basis Below Replacement Cost: Houston
construction costs are estimated to be roughly $350/SF for
medical office in 2025. The Armand Plaza offered at roughly $230/
SF, provides investors with an opportunity to acquire a stabilized
healthcare-oriented asset well below today’s construction costs.




Investment Highlights

Mark-to-Market Upside and Value-Add on Select Leases: In-
place rents on certain tenants remain below market, creating an
opportunity to organically grow NOI through renewals and lease roll.

High-Visibility Location Supported by Strong Traffic & Affluent
Demographics: Fronting Space Center Blvd (£18,000 VPD) and near
Bay Area Blvd (+34,400 VPD), the property benefits from consistent
traffic flow, strong visibility, and convenient access via 1-45, while
serving an affluent consumer base with average household incomes of
approximately $116K within a 5-mile radius, supporting strong tenant
performance and healthcare demand.

Surrounded by Major Employment and Demand Drivers
(Healthcare, Education & Aerospace): Located near HCA Houston
Healthcare Clear Lake (532 beds), Houston Methodist Clear Lake
Hospital (178 beds), the University of Houston - Clear Lake, and
NASA’s Johnson Space Center, one of the region’s largest employment
hubs, driving consistent patient demand, strong tenant performance,
and long-term leasing stability.

Houston MSA Tailwinds Driving Demand: Located in one of
the fastest-growing U.S. metros with strong population growth, a
diversified economy, and world-renowned healthcare infrastructure
supporting long-term tenant demand.
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Financial Summary

Pricing Summary

Property Overview

Armand Plaza

List Price $14.686,226 Property Name
Address 16451 Space Center Blvd, Houston, TX 77058
NOI $1,208.,886 .
Property Size (SF) +63,895
Cap Rate 8.23% Lot Size (AC) +2.50
i Year Built/Renovated 1980/1999
Price PSF $230
Occupancy 100%
Property Type MOB
Corey Russell
(817) 932-4333 Financial Overview
corey.russell@matthews.com
INCOME TOTAL $PSF
Potential Base Rent $1,466,745 $23
Reimbursement Revenue $178.498 $3
Vacancy Factor ($82,262) %1
Effective Gross Revenue $1,562,981 $24
Real Estate Taxes $117.668 $2
Insurance $76,052 $1
Repairs & Maintenance $23,927 $0
Electric $78,430 $1
Water $5,253 $0
General & Administrative $5,876 $0
Property Management Fee $46,889 $1
Total Operating Expense $354,095 $6
Net Operating Income $1,208,886 $19
Cash Flow Available for Distribution $1,192,912 $19
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Rent Roll

SF % of Term Term Rent Schedule % of Renewal

Leased Total S Commencement Expiration - Changes Monthly Annual Rent/SF Rent/SF Total Rent Options
Period Increase
On Rent Rent Annuall

A-100 Anupam MD PA  +7,392 1.57% 71126 6/30/36  Base Current $15,400 $184,800 $25.00 $2.08 = 12.86%

- 4n/27  $15785 $189,420 $25.63  $214 2.50%
- 471728  $16]80 $194156  $26.27 $219  2.50%
= 471729  $16,584 $199.009 $26.92  $2.24 2.50%
- 4717130 $16,999 $203,985 $27.60  $2.30 2.50%
- 4/1/31 $17.424 $209,084 $28.29  $2.36 2.50%
= 4/1/32  $17.859  $214,311  $28.99  $2.42 2.50%
- 4/1/33  $18,306 $219,669  $29.72  $2.48 2.50%
- 4/1/34  $18763  $225161 $30.46  $2.54 250%
= 4/1/35  $19,232  $230,790  $31.22 $2.60 2.50%

Tenant Entity

Three, 5-Year

Options A

A-200 AGIENESTETRT g emm (gm0 /21 10/3V/31 Base | Current $16,857 $202,284 $23.50 $196 - 1411% One, 5-Year Option Gross

Centers, LLC
- 1/1/22 $17.216  $206,588 $24.00 $2.00 2.13%
- 1/1/23 $17574  $210,892 $24.50 $2.04 2.08%
- N/1/24 $17.933  $215196  $25.00 $2.08 2.04%
- N/1/25 $18,292 $219,500 $25.50 $212  2.00%
- N/1/26 $18,650 $223,804 $26.00 $217 1.96%
- NA/27  $19,009 $228108 $26.50 $2.21 1.92%
- 1/1/28 $19,368 $232,412  $27.00 $2.25 1.89%
- 11/1/29 $19,726  $236,716 $27.50 $2.29 1.85%
- 1/1/30  $20,085 $241,020 $28.00 $2.33  1.82%

B-1 Uprite +5891  9.22% 5/1/23 1/31/30  Base | Current $10,236 $122,832 $20.85 $1.74 - 8.57% One, 5-Year Option Gross

- 5/1/24  $10.481 $125778 $21.35  $1.78 2.40%
- 51725  $10,727 $128723  $21.85  $1.82 2.34%
- 511726 $10972 $131,669  $2235  $1.86 2.29%
- 51/27  $N218 $134,614 $22.85  $190 2.24%
- 5/1/28  $11,463 $137560 $2335  $1.95 219%
- 5/1/29  $1,709 $140,505 $23.85  $1.99 214%

B-2 Fairmont Pediatrics +10]09  15.82% 71126 6/30/36  Base | Current $21,060 $252,720 $25.00 $2.08 - 17.63% Thg;gf“ NNN
- 5/1/27  $21587 $259.038 $25.62  $214 2.50%
: 5/1/28  $22]26 $265514  $2627  $219  2.50%
- 51/29  $22.679 $272152 $2692  $2.24 250%
§ 5/1/30  $23246 $278956 $2759  $2.30 2.50%
- 5/1/31 $23.827 $285929 $28.28  $2.36 2.50%
: 5/1/32  $24.423 $293.078 $28.99  $2.42 2.50%
- 5/1/33  $25,034 $300,405 $29.72 $2.48 2.50%
: 5/1/34  $25660 $307915 $30.46  $2.54 2.50%
: 5/1/35 _ $26301 _ $315613 _ $31.22  $2.60 _ 2.50%
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Rent Roll Cont.

Rent Schedule

. SF % of Term Term % of Renewal
fenauiEat Leased Total SF Commencement Expiration Period G Aenihly  Aanvell  GEiEE ol Increase  Total Rent Options
On Rent Rent  Annually Monthly
C-100  Krist Samaritan Counseling Center +4,616  7.22% 12/2716 1/31/30 Base | Current $5,770 $69,240 $15.00  $1.25 - 4.83% N/A Gross
C-200 Roots Health LLC +1,384  17.82% 711126 6/30/36  Base | Current $23,717 $284,604 $25.00 $2.08 = 19.85% Thgg}ii;\far NNN
- 5/1/27  $24,310 $291,719  $25.63 $2.14 2.50%
= 5/1/28  $24.918 $299012 $26.27  $219  2.50%
= 5/1/29  $25541 $306.487 $2692  $2.24  2.50%
= 5/1/30  $26179 $314150 $27.60  $2.30  2.50%
= 5/1/31  $26.834 $322,003 $28.29  $2.36  2.50%
= 5/1/32  $27504 $330,053 $28.99 $2.42 2.50%
= 5/1/33  $28192 $338305 $29.72  $2.48  2.50%
= 5/1/34  $28.897 $346,762 $30.46  $2.54  2.50%
- 5/1/35  $29.619 $355.431 $31.22  $2.60  2.50%
D-100 nlictel sk SLrsying +8,685 13.59% 9/15/12 9/30/28  Base | Current $13118 $157,416 $1813  $1.51 - 1098%  One S-Year Gross
Services (USA), LLC Option
= 2/1/28  $13564 $162,768 $18.74 $156  3.40%
D-200 L'm"'esjggaccea'sgﬁfe’ Inc. 43886  6.08% 8/1/20 8/31/26  Base | Current $6153 $73,836 $19.00 $1.58 - 515% N/A Grass
D-300 Roots Health LLC +3324  520% 711126 6/30/36  Base | Current $7144 $85728 $2579  $215 - 5.98% Thgg}iifar NNN
- 5/1/27 $7323  $87871 $26.44  $2.20 2.50%
. 5/1/28  $7506 $90,068 $2710  $2.26  2.50%
- 5/1/29  $7.693 $92.320  $27.77 $2.31 2.50%
. 5/1/30  $7.886 $94.628 $2847  $2.37  2.50%
= 5/1/31  $8083 $96.993 $2918  $2.43  250%
- 5/1/32  $8,285 $99.418  $29.91 $2.49 2.50%
= 5/1/33  $8.492 $101.904 $30.66  $2.55  2.50%
= 5/1/34  $8704 $104.451 $31.42  $2.62  2.50%
. 5/1/35  $8,922 $107,063  $32.21 $2.68 2.50%
Occupied 9 Suites +63,895 100.00% $119,455 $1,433,460 - 100.0%
Vacant O Suites (0] 0.00% WALT (Rent): +7.0 Years $0 $0 - 0.0%
Total (100%) 9 Suites +63,895 100.00%  WALT (Area): +6.5 Years $119,455 $1,433,460 $22.43 100.0%
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Argus Assumptions

Market Leasing Assumptions Property Assumptions

MOB . .
Analysis Period
Renewal Probability 75%
Commencement Date July 1, 2026
Term 5 Years
Market Rent PSF $20.00 End Date June 30. 2036
Rental Escalations 3% Annually
Term 10 Years
Expense Recovery Method NNN
U Lo Vacancy & Credit Loss 5.00%
New $20.00 PSF
General Inflation 3.00%
Renewal $10.00 PSF
Weighted Average $12.50 PSF Management Fee (% of EGR) 3.00%
Leasing Commissions
Capital Reserves $0.25/SF
New 6.00%
Renewal 2.00% i Provided
° Operating Expense Source e
Weighted Average 3.00%
Property Tax Source Prowd(_ed
Assumptions
Downtime 6 Months
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10-Year Cash Flow

Market Rent Per SF. Annual

Reversion Year

Jun-37

Gross Rental Income Per SF. Annual $25.75 $26.44 $27.69 $29.03 $31.30 $31.61 $32.96 $33.51 $34.31 $36.24 $30.80
Effective Gross Revenue Per SF. Annual $24.46 $25.32 $26.51 $27.79 $290.74 $30.26 $31.54 $32.08 $32.85 $34.43 $29.65
Total Operating Expense Per SF. Annual $5.54 $5.75 $5.97 $6.21 $6.47 $6.70 $6.96 $7.20 $7.46 $7.76 $7.88
Average Occupancy 100.00% 98.99% 97.73% 97.26% 100.00% 97.75% 98.99% 97.73% 97.26% 100.00% 89.35%
GROSS REVENUE
Potential Base Rent $1,466,745 $1,502,937 $1,553,814  $1,598,734 $1,642,404 $1,653,839  $1,681,662  $1,726,964 $1,772,903  $1,819,838  $1,700,994
Absorption/Turnover Vacancy $0 ($13,342) ($30,713) ($38,271) $0 ($33.263) ($15,467) ($35,605) ($44,367) $0 ($182,849)
Scheduled Base Rent $1,466,745 $1,489,595  $1,523101  $1,560,463 $1,642,404 $1,620,576  $1,666195  $1,691,359  $1,728,536  $1,819,838 $1,518,145
Reimbursement Revenue $178,498 $200,051 $245,841 $204,260  $357668  $399,092  $439,965  $449753  $463,843  $495,843 $449,643
Gross Rental Income $1,645,243 $1,689,646 $1,768,942 $1,854,723 $2,000,072 $2,019,668 $2]106,160 $2,141112 $2,192,379 $2,315,681 $1,967,788
General Vacancy - 5.00% ($82,262) ($71,807) ($75,209) ($78,908)  ($100,004) ($85,9006) ($90,614) ($91,125) ($93,624) ($115,784) ($73.504)
Effective Gross Revenue $1,562,981 $1,617,839 $1,693,733 $1,775,815 $1,900,068 $1,933,762 $2,015,546 $2,049,987 $2,098,755 $2,199,897 $1,894,284
OPERATING EXPENSES PSF
CAM $1.78 $113,487 $116,891 $120,398 $124,010 $127,730 $131,562 $135,509 $139,574 $143,761 $148,074 $152,516
Insurance $1.19 $76,052 $78,333 $80,683 $83,104 $85,597 $88,165 $90,810 $93,534 $96,340 $99,230 $102,207
Real Estate Taxes $1.84 $117,668 $123,551 $129,729 $136,215 $143,026 $150,177 $157,686 $165,571 $173,849 $182,542 $191,669
Management Fee (3.0% of EGR) $0.73 $46,889 $48,535 $50,812 $53,274 $57,002 $58,013 $60,466 $61,500 $62,963 $65,997 $56,829
Total Operating Expenses $5.54 $354,096  $367,310 $381,622  $396,603  $413,355 $427917  $444,471  $460]079  $476,913  $495,843 $503,221
Per SF. Monthly] ~ $0.46

NET OPERATING INCOME $1,208,885 $1,250,529  $1,312,111  $1,379,212 $1,486,713 $1,505,845 $1,571,075 $1,589,808 $1,621,842 $1,704,054  $1,391,063
NOI Growth (CAGR) - 3.44% 418% 4.49% 5.31% 4.49% 4.46% 3.99% 3.74% 3.89% -
CAPITAL EXPENDITURES
Tenant Improvements $0 $50,032 $115,174 $143,516 $0 $124,738 $58,001 $133,518 $166,374 $0 $685,683
Leasing Commissions $0 $12,750 $29,351 $36,573 $0 $31,788 $14,781 $34,026 $42,399 $0 $174,738
Capital Reserves $15,974 $16,453 $16,947 $17,455 $17,979 $18,518 $19,073 $19,646 $20,235 $20,842 $21,467
Total Capital Expenditures $15,974 $79,235 $161,472 $197,544 $17,979 $175,044 $91,855 $187,190 $229,008 $20,842 -
UNLEVERED CASH FLOW $1,192,911  $1,171,294  $1,150,639  $1,181,668 $1,468,734 $1,330,801 $1,479,220 $1,402,618 $1,392,834 $1,683,212 -
Interest Payment ($637530)  ($626,192)  ($614125)  ($601,282)  ($587.613)  ($573,064)  ($557.580)  ($541,099)  ($523,559) ($504,890) =
Debt Payment $176,267)  ($187.604)  ($199,671) ($212,515) ($226184)  ($240,733)  ($256,217)  ($272,697)  ($290,238) ($308,906) -
LEVERED CASH FLOW $379.114 $357,497  $336,842  $367,871 $654,937  $517,004  $665,423  $588,821 $579,037  $869,415 -
DSCR 1.49x 1.54x% 1.61x 1.69x 1.83x 1.85x 1.93x 1.95x 1.99x 2.09x -
Debt Yield 11.76% 12.16% 12.76% 13.42% 14.46% 14.65% 15.28% 15.46% 15.78% 16.58% =

Levered C-O-C 8.60% 81% 7.65% 8.35% 14.87% 11.73% 1510% 13.36% 1314% 19.73% -

Cap Rate 8.23% 8.51% 8.93% 9.39% 10.12% 10.25% 10.70% 10.83% 1.04% 11.60% -

Break-Even Ratio 28% 23% 16% 12% 20% 1% 14% 8% 5% 14% -
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Cost Segregation Analysis

Depreciation Analysis Summary

Straight Line Cost Segregation

Straight line depreciation allows investors to deduct the cost of
Rent $1,208,886 Rent $1,208,886 a commercial property evenly over a 39 year period, creating
a consistent annual tax shelter that reduces taxable income
without affecting cash flow.

Purchase Price 8.23% Purchase Price 8.23% A cost segregation analysis enhances this benefit by identifying
portions of the property such as mechanical systems, electrical,
plumbing, and site improvements that can be depreciated over
the short lives, typically 5 or 15 years.

Cap Rate $14,686,226 Cap Rate $14,686,226
By accelerating depreciation into the early years of ownership,
cost segregation can materially increase near term tax
Depreciable Basis for Improvements 80% Depreciable Basis for Improvements 80% deductions and fax savings, improving aﬁer fax cash HOWA
and overall investment returns. For many investors, especially
those with significant taxable income, cost segregation
can meaningfully enhance the economics of an acquisition
Depreciable Basis ($) $11,748,981 Depreciable Basis ($) $11,748,981 compared to straight line depreciation alone.
Useful Life (Years) 39 Useful Life (Years) 1
Bonus Depreciation Rate N/A Bonus Depreciation Rate 35%
Federal Tax Rate 37% Federal Tax Rate 37%
Year 1 Depreciation $301,256 Year 1 Depreciation $4.112,143
Potential Tax Savings $1M1,465 Potential Tax Savings $1,521,493

Notes: ASCs / MOB:s typically have a 35% - 40% Bonus Depreciation Rate
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Tenant Overviews

NAG clinics

PEDIATRIC & FAMILY MEDICINE

About NAG Pediatrics

NAG Pediatrics is a dedicated pediatric practice committed to providing high-quality healthcare for children of all ages. With a team of experienced and compassionate pediatricians, they offer
comprehensive medical services, including routine check-ups, vaccinations, sick visits, and developmental screenings. Their patient-centered approach ensures that each child receives personalized
care tailored fo their unique needs. NAG Pediatrics also emphasizes parental education, equipping families with the knowledge and support necessary for their child’s optimal health and well-being. By
fostering a warm and welcoming environment, they strive fo make every visit a positive experience for both children and their caregivers.

PEDIATRICS

About Fairmont Pediatrics

Fairmont Pediatrics is a trusted healthcare provider specializing in comprehensive pediatric care for infants, children, and adolescents. Their experienced team of pediatricians is dedicated to delivering
high-quality medical services, including well-child visits, immunizations, sick visits, and developmental screenings. With a strong focus on preventive care, Fairmont Pediatrics ensures that children
receive the necessary medical attention to promote their growth and well-being. They also prioritize family-centered care, providing parents with guidance and education to support their child’s health
journey. By fostering a warm and nurturing environment, Fairmont Pediatrics strives fo create a positive healthcare experience for both children and their families.

LIMITLESS

SPACE INSTITUTE

About Limitless Space Institute

Limitless Space Institute, Inc., doing business as Casamir, is a nonprofit research and development organization focused on advancing technologies that enable long-duration human space exploration.
Founded in 2012 by former NASA astronaut Dr. José Luis Cordeiro and Dr. Kam Ghaffarian, the Institute has established itself as a forward-thinking entity at the intersection of space science, education,
and applied engineering. Through its Casamir initiative, the organization is developing infrastructure concepts and fechnologies designed to support sustained human presence in deep space, includin%
propulsion, energy systems, and in-space resource utilization.



Tenant Overviews

Anupam MD PA

About Anupam MD PA

Anupam MD PA appears to be a single-tenant medical practice structured as a professional association, led by Dr. Anupam Srivastava, a board-certified endocrinologist specializing in diabetes,

metabolism, and hormonal disorders. The practice operates as a localized healthcare provider, delivering specialized outpatient services with a focus on chronic disease management and patient-
centered care. While not a national or credit-rated tenant, the practice benefits from the essential nature of healthcare services, consistent patient demand, and affiliation with established regional
healthcare systems, supporting stable occupancy characteristics typical of medical office tenants.

ACTION
Y/ BEHAVIOR
MY\ CENTERS

About Action Behavior Centers

Action Behavior Centers, LLC is a leading provider of applied behavior analysis (ABA) therapy services for children diagnosed with autism spectrum disorder (ASD). Founded in 2017, the company
has rapidly established itself as one of the largest and fastest-growing autism therapy platforms in the United States, driven by strong demand for early intervention services and increasing autism
diagnosis rates. ABC delivers center-based, individualized therapy programs focused on improving communication, social, and adaptive skills, positioning itself as a mission-driven healthcare

provider with a scalable and highly relevant service offering in today’s pediatric behavioral health landscape.

.1
pSE RVICES
TECHNOLOGY FOR TEXAS

About Uprite

Uprite is a specialty contractor focused on commercial construction services, including roofing, exterior envelope, and general contracting solutions for retail, healthcare, and industrial properties. The
company has developed a reputation as a reliable regional service provider, supporting both new construction and maintenance-driven projects for institutional and private clients. lts service-based
model, recurring maintenance capabilities, and relationships with property owners and developers position Uprite as a steady, operations-driven tenant within the commercial real estate ecosystem.
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Tenant Overviews

KRIST § .\..'\E ARITAN C [ NTER
= SUSTAINING =y~

PARTNER PROGRAM

Turning H®PE into HEALING

About Krist Samaritan Counseling Center

Krist Samaritan Counseling Center is a nonprofit behavioral health provider dedicated to delivering faith-based counseling and mental health services to individuals, couples, and families.
Established in 1985, the organization has built a strong reputation within its regional markets for providing accessible, community-oriented care that integrates clinical expertise with spiritual support.
As a mission-driven provider, Krist Samaritan Counseling Center addresses a wide range of mental health needs, including anxiety, depression, frauma, and family counseling, positioning itself as a
stable and essential healthcare-oriented tenant within the social services sector.

RCOTS

health

About Roots Health

Roots Health LLC is a behavioral health and wellness provider focused on delivering integrated mental health and substance use treatment services, with an emphasis on accessible, community-

based care. The company operates within the rapidly expanding behavioral health sector, benefiting from increased awareness, insurance coverage expansion, and rising demand for outpatient
mental health services. Roots Health positions itself as a patient-centered provider, offering individualized treatment programs that support long-term recovery and overall well-being, making it a
relevant and service-oriented tenant within healthcare-focused real estate.

INntertek

Total Quality. Assured.

About Hicad Intertek Surveying Services

HiCad Intertek Surveying Services (USA), LLC is a specialized engineering and surveying services provider operating as part of the broader Intertek Group plc platform, a globally recognized leader
in assurance, inspection, testing, and certification (AITC) services. Through its affiliation with Intertek, HiCad benefits from the scale, brand credibility, and technical expertise of a multinational
organization serving clients across infrastructure, energy, and industrial sectors. 20
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NASA/Clear Lake, TX

Local Market Overview Market Demographics

Located southeast of Houston along the shores of Galveston Bay, the Clear Lake area

has developed into one of the nation’s most recognizable aerospace and technology 84 000 $'I 03 900
corridors. Anchored by NASA's Lyndon B. Johnson Space Center, the district supports a b 9

highly educated workforce concentrated in engineering, aerospace, defense contracting, Total Population Median HH Income
biotechnology, and advanced manufacturing. The area benefits from strong regional

connectivity via Interstate 45, proximity to the Port of Houston, and direct access to major

employment centers throughout the Houston metropolitan area. In addition to its economic

significance, Clear Lake offers an aftractive coastal lifestyle with waterfront communities, 19 800 39 Yea rs
master-planned neighborhoods, marinas, and recreational amenities that continue to ’

support long-term residential and commercial demand. # of Households Median Age

Major Employers Key Demand Drivers

e NASA Johnson Space Center: The presence of NASA Johnson Space
Center continues to anchor the local economy, supporting thousands of
high-paying aerospace, engineering, and research-related jobs throughout
the Clear Lake area.

o Regional Connectivity: Direct access fo Interstate 45 provides efficient
connectivity fo Downtown Houston, the Texas Medical Center, and
Galveston, enhancing commuter accessibility and regional business
integration.

e Houston Spaceport Investment: Ongoing investment in Houston
Spaceport and commercial space initiatives has accelerated business
expansion and reinforced Clear Lake’s position within the emerging private
aerospace sector.

Population Growth: Continued residential growth across southeast
Houston communities supports expanding consumer demand, workforce

availability, and long-term economic stability.
22




Houston, TX

Market Demographics

2,300,000

Total Population

$60,000+

Median HH Income

34 Years

Median Age

850,000+

# of Households

Local Market Overview

Houston stands as one of the nation’s largest and most economically significant
metropolitan areas, supported by sustained population growth and a diverse
employment base. The region benefits from a steady influx of residents drawn by

its relatively affordable cost of living, absence of state income tax, and broad career
opportunities across multiple industries. Strong in-migration has contributed to
consistent household formation, while above-average income growth in key sectors
continues to support consumer spending and housing demand. The area’s scale and
economic resilience position it as a primary hub within the southern United States.

The city’s economic landscape is anchored by global leadership in energy, healthcare,

and international frade, creating a stable foundation for long-term growth. Houston’s
strategic location along the Gulf Coast enhances its role as a logistics and distribution
center, while ongoing infrastructure investments continue to improve connectivity
and accessibility. A diverse population, highly skilled workforce, and business-friendly
environment contribute to the city’s ability to attract both corporate relocations and
entrepreneurial activity, reinforcing its standing as a top-tier U.S. market.
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Property Demographics

POPULATION 3-MILE 5-MILE 10-MILE

2020 Population 82,037 164,295 667,088

2025 Population 85,067 169,866 689,514

2030 Population Projection 90,335 168,972 7277727
HOUSEHOLDS 3-MILE 5-MILE 10-MILE

2020 Households 34,752 63,765 238,875

2025 Households 36,064 65,990 246,155

2030 Household Projections 38,385 69,881 260,141

INCOME 3-MILE 5-MILE 10-MILE

Avg Household Income $14,718 $16,701 $M1,982 23



Proximity to Houston’s Medical Hubs Supports Strong Healthcare Demand

Total Population g““'“ In The United States In The United States
Within +30-Mile City Limits }‘F Houston Chronicle (2025) Houston Business Journal (2025)
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Houston, Texas stands as one of the most significant healthcare hubs in the Beyond direct patient care, Houston’s healthcare industry is a major driver of
United States, anchored by the Texas Medical Center—the largest medical employment, economic growth, and technological advancement. The sector
complex in the world. The city’s healthcare sector plays a central role in both supports hundreds of thousands of jobs spanning clinical services, biomedical
its economy and identity, attracting patients, physicians, and researchers research, life sciences, and healthcare administration. Confinued investment
from across the globe. With dozens of hospitals, specialty institutions, and in infrastructure, including new hospitals, outpatient centers, and research labs,
research facilities concentrated in a single district, Houston has developed a reinforces Houston’s long-term growth trajectory and resilience. Additionally,

highly integrated ecosystem that supports cutting-edge treatment, innovation, partnerships between healthcare institutions, universities, and private industry
and medical education. This concentration of resources not only elevates foster innovation in fields such as biotechnology and pharmaceuticals,

the quality of care available locally but also positions the city as a leader in further strengthening the city’s reputation as a national and global center for
addressing complex and specialized medical needs. healthcare excellence.
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ECONOMY

Houston’s economy is one of the most diverse and rapidly growing in the
United States, driven by key industries such as healthcare, energy, aerospace,
and manufacturing. As a global energy hub, the city is home to numerous oil
and gas corporations, including many Fortune 500 companies, as well as

a growing renewable energy sector. The Texas Medical Center, the largest
medical complex in the world, fuels a robust healthcare and biotechnology
industry, attracting top talent and investment. Houston also benefits from a
strong shipping and logistics sector, with one of the busiest ports in the coun-
try, the Port of Houston, facilitating international trade.

Owning a hospitality property in Houston presents a compelling investment
opportunity, driven by the city’s robust economic growth, expanding popula-
tion, and strong demand for travel, events, and leisure experiences. Houston’s
large and diverse demographic base—including business travelers, tour-
ists, and convention attendees—supports steady occupancy rates and
consistent revenue potential. The city’s extensive transportation infrastruc-
ture, including major highways, airports, and convention centers, further en-
hances its appeal as a prime location for hotels and other hospitality ventures,
especially in high-traffic and central business districts.
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ATTRACTIONS

DOWNTOWN HOUSTON

Houston’s downtown has been revitalized with numerous clubs, professional sports
facilities, and musical entertainment that has helped bring nightlife back to downtown.
As one of the few U.S. cities with resident companies in theater, ballet, symphony,

and opera, Houston’s Theater District, located downtown, offers visitors and residents
alike exciting performances all season long. The city also shows its devotion to the
arts through a full complement of art museums and critically acclaimed galleries in its
Museum District. Countless cutting-edge chefs have made a home in Houston, where
diners eat out more than residents of any other city. There are more than 10,000
restaurants in the Houston area with culinary choices that represent more than 70
countries and American regions. This stylish dining scene only provides a glimpse of

Houston’s epicureans offerings.

THE GALLERIA

As the largest mall in Texas, the Galleria is an upscale mixed-use urban development
centrally located in the Uptown District of Houston. With more than 26 million annual
visitors, The Galleria has been named the most visited attraction in Houston. On top of
an ice-skating rink, the mall holds 375 stores, 30 restaurants, and 2 hotels. It is currently

anchored by Neiman Marcus, Nordstrom, Saks Fifth Avenue, and Macy’s.

SPACE CENTER HOUSTON

Space Center Houston is the official visitor center of the Lyndon B. Johnson Space
Center—the National Aeronautics and Space Administration’s (NASA) center for human
spaceflight activities. Along with the Northrop Grumman Theater and special tours the
center is also home to many space artifacts including the Apollo 77 command module,

the Saturn V, and more.
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| Disclaimer & Confidentiality Agreement

This Offering Memorandum contains select information pertaining to the business and affairs of the property owner and its tenant for real property located at 16451 Space
Center Blvd, Houston, TX 77058 (“Property”). The Offering Memorandum may not be all-inclusive or contain all of the information a prospective purchaser may desire.
The information contained in this Offering Memorandum is confidential and furnished solely for the purpose of a review by a prospective purchaser of the Property. It is not
to be used for any other purpose or made available to any other person without the written consent of Seller or Matthews™. The material and information in the Offering
Memorandum is unverified. Matthews™ has not made any investigation, and makes no warranty or representation, with respect to square footage, income and expenses,
the future financial performance of the property, future rent, and real estate value market conditions, the condition or financial prospects of any tenant, or the tenants’
plans or infentions to continue to occupy space at the property. All prospective purchasers should conduct their own thorough due diligence investigation of each of these
areas with the assistance of their accounting, construction, and legal professionals, and seek expert opinions regarding volatile market conditions given the unpredictable
changes resulting from the continuing COVID-19 pandemic. The information is based in part upon information supplied by the Owner and in part upon financial information
obtained from sources the Owner deems reliable. Neither owner, nor their officers, employees, or real estate agents make any representation or warranty, express or
implied, as to the accuracy or completeness of this Offering Memorandum, or any of its content, and no legal liability is assumed or shall be implied with respect thereto.
Prospective purchasers should make their own projections and form their own conclusions without reliance upon the material contained herein.

By acknowledging your receipt of this Offering Memorandum for the Property, you agree:

1. The Offering Memorandum and its contents are confidential;
2. You will hold it and treat it in the strictest of confidence; and
S You will not, directly or indirectly, disclose or permit anyone else fo disclose this Offering Memorandum or its contents in any fashion or manner.

Matthews™ is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee in the Offering Memorandum. The presence of any entity’s name or logo,
including any commercial tenant’s name or logo, is informational only and does not indicate or suggest any affiliation and/or endorsement of Matthews™, the property, or
the seller by such entity.

Owner and Matthews™ expressly reserve the right, at their sole discretion, to reject any and all expressions of interest or offers to purchase the Property and fo terminate
discussions with any person or entity reviewing this Offering Memorandum or making an offer to purchase the Property unless and until a written agreement for the
purchase and sale of the Property has been fully executed and delivered.

If you wish not to pursue negofiations leading to the acquisition of the Property or in the future you discontinue such negotiations, then you agree to purge all materials
relating to this Property including this Offering Memorandum.

A prospective purchaser’s sole and exclusive rights with respect to this prospective transaction, the Property, or information provided herein or in connection with the sale
of the Property shall be limited to those expressly provided in an executed Purchase Agreement and shall be subject to the terms thereof. In no event shall a prospective
purchaser have any other claims against Owner or Matthews™ or any of their affiliates or any of their respective officers, directors, shareholders, owners, employees, or
agents for any damages, liability, or causes of action relating to this solicitation process or the marketing or sale of the Property.

This Offering Memorandum shall not be deemed to represent the state of affairs of the Property or constitute an indication that there has been no change in the state of
affairs of the Property since the date of this Offering Memorandum.

Net Lease Disclaimer: There are many different types of leases, including gross, net, single net (“N”), double net (“NN”), and triple net (“NNN”) leases. The distinctions
between different types of leases or within the same type of leases, such as “Bondable NNN,” “Absolute NNN,” “True NNN,” or other NNN leases, are not always clear.
Labels given to different leases may mean different things to different people and are not defined legal terms. Buyers cannot rely on the labels or marketing descriptions
given to any lease when making their purchasing decisions. Buyers must closely review all lease terms and are advised to seek legal counsel to determine the landlord and
tenant’s respective rights and duties under the lease to ensure the lease, regardless of how labeled or described, meets the buyers’ particular needs.
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//‘A\ Information About Brokerage Services @

T C Texas law requires all real estate license holders to give the following information about
_— brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS REAL ESTATE COMMISSION

EQUAL HOUSING
OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:

e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any

material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e  Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Matthews Real Estate Investment 9005919

Services, Inc. transactions@matthews.com 866-889-0050
Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name
Patrick Graham 528005 licensing@matthews.com 866-889-0050
Designated Broker of Firm License No. Email Phone
Patrick Graham 528005 licensing@matthews.com 866-889-0050
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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