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Project Scope

+1,530 SF

+21,740 VPD

Linda Vista Rd

+179,000 VPD

SR-163

Available
Highlights:
e 1,530 SF Retail/Office Suite
e +157,066 people within a 3 mile radius
e Nearby Kearny High School and Mesa College
e Quick Access to Hwy 163 & 805
e Ample parking on site (28 stalls)
Demographics
Population 1-Mile 3-Mile 5-Mile
Five-Year Projection 23,400 162,730 427,465
Current Year Estimate 22,541 157,066 416,529
2020 Census 21,038 145,633 391,864
Growth Current Year-Five-Year 3.81% 3.61% 2.63%
Growth 2020-Current Year 7.14% 7.85% 6.29%
Households 1-Mile 3-Mile 5-Mile
Five-Year Projection 8,700 67,326 192,147
Current Year Estimate 8,423 64,836 187,069
2020 Census 7,495 58,615 171,781
Growth Current Year-Five-Year 3.29% 3.84% 2.71%
Growth 2020-Current Year 12.39% 10.61% 8.90%
Income 1-Mile 3-Mile 5-Mile

Average Household Income $125,070

$150,705 $149,316
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Consumer Spend (Annual)
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SAN DIEGO, CA

San Diego is a dynamic metropolitan area and one of California’s most
desirable destinations, offering a unique blend of coastal lifestyle, innovation,
and economic strength. As a hub for defense, biotech, higher education, and
cross-border trade with Mexico, it benefits from an extraordinary combination
of research institutions, entrepreneurial activity, and international connectivity.
The region’s mild climate, vibrant cultural scene, and high quality of life create
compelling conditions for both retail and investment opportunities.

Retailers and businesses operating in San Diego enjoy access to a diverse
consumer base, a steady flow of domestic and international tourists, and strong
demand across its neighborhoods. With its thriving tourism industry, well-developed
transit connections, and strategic location near the U.S.—Mexico border, San Diego
supports long-term growth and resilience. The city consistently outperforms national
tourism trends, driven by its unmatched coastal amenities, global reputation, and
strong demographic fundamentals.

Total Population Annual Visitors Tourism Economic Impact GDP
3.3 Million 32 Million $22 Billion $295.6 Billion
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//‘A\ Information About Brokerage Services

I REC Texas law requires all real estate license holders to give the following information about s
o ——— brokerage services to prospective buyers, tenants, sellers and landlords.
TYPES OF REAL ESTATE LICENSE HOLDERS:
A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker
e ASALES AGENT must be sponsored by a broker and works with clients on behalf of the broker

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own ]
¢ Inform the of any material information about the property or transac
e Answer the client’s questions and present any offer to or counter-offer from
e Treat all parties to a real estate transaction honestly and fairly.

received by the broker;
1 the client; and

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each porty to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intern ry. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fair
e May, with the parties' written consent, appoint a diffe cense holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
* Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement

 Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records

Matthews Real Estate Investment

Services, Inc. 9005919 transactions@matthews.com 866-889-0050

B Bosi ey Naraane oF HIEBEEE e Eftor
Patrick Graham 528005 licensing@matthews.com 866-889-0050

Designated Broker of Firm " License No Email Phone
Patrick Graham 528005 licensing@matthews.com 866-889-0050

kf&;ligﬂ;upcrwsor of Sales Agent/ License No Email Phone

Sales Agent/Associate’s Name License No Email Phone

~ Buyer/TenantSeller/Landlord Initials ~ Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-0

(858) 225-7977

(858) 321-5524

amara.bagabo@matthews.com josette.odgers@matthews.com

Confidentiality & Disclaimer Statement

This Leasing Package contains select information pertaining to the business and
affairs of 7510-7524 Mesa College Dr, San Diego, CA, 92111 (“Property”). It has
been prepared by Matthews™ This Leasing Package may not be all-inclusive or
contain all of the information a prospective lessee may desire. The information
contained in this Leasing Package is confidential and furnished solely for the purpose
of a review by a prospective lessee of the Property. The material is based in part
upon information supplied by the Owner. Owner, nor their officers, employees, or
agents makes any representation or warranty, express or implied, as to the accuracy
or completeness of this Leasing Package or any of its contents and no legal liability is
assumed or shall be implied with respect thereto. Prospective lessees should make
their own projections and form their own conclusions without reliance upon the
material contained herein and conduct their own due diligence.

Owner and Matthews™ expressly reserve the right, at their sole discretion, to reject
any and all expressions of interest or offers to lease the Property and to terminate
discussions with any person or entity reviewing this Leasing Package or making an
offer to lease the Property unless and until a lease has been fully executed and
delivered.

In no event shall a prospective lessee have any other claims against Owner or
Matthews™ or any of their affiliates or any of their respective officers, Directors,
shareholders, owners, employees, or agents for any damages, liability, or causes of
action relating to this solicitation process or the marketing of the Property.

This Leasing Package shall not be deemed to represent the state of affairs of the
Property or constitute an indication that there has been no change in the state of
affairs of the Property since the date this Leasing Package.

(619) 270-1173 David Harrington

gene.mello@matthews.com
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