
Industrial  
Investment Opportunity
Offering Memorandum

200 S MAIN STREET
Roswell, NM 88203



Exclusively Listed By

Brian Brockman
Broker of Record
License No. 20241 (NM)
Bang Realty-New Mexico Inc
bor@bangrealty.com
513-898-1551

Andrew Wiesemann
Vice President & Associate Director

(214) 295-7569
andrew.wiesemann@matthews.com 
License No. 782132 (TX)

Ashton Miller
Senior Associate

(214) 692-2920
ashton.miller@matthews.com 
License No. 774935 (TX)



Table of Contents

01 Property
Overview

02 Financial 
Overview

03 Market 
Overview



PROPERTY OVERVIEW US LBM
200 S Main Street | Roswell, NM 88203



5

Tenant Overview

US LBM is one of the nation’s largest distributors of specialty building materials, supplying professional builders, 
contractors and remodelers across the residential and commercial construction sectors. Operating hundreds of 
locations nationwide, the company combines the scale and resources of a national organization with the agility 
of locally focused divisions. This allows US LBM to offer a broad, in-demand mix of building products, including 
windows, doors, siding, roofing, millwork, engineered components and other specialty materials, while main-
taining strong relationships with the builders and communities they serve. Their business model emphasizes 
service, efficiency and reliability, making them a critical link in the construction supply chain. 
 
The company’s mission centers on creating value for customers, employees and communities by leveraging 
strong relationships, a people-first culture and continuous operational improvement. US LBM has built a repu-
tation for strategic growth through both organic expansion and targeted acquisitions, strengthening its geo-
graphic footprint and product offerings. From an investment standpoint, the company operates in an essential, 
economically resilient industry tied to long-term housing demand, renovation trends and commercial devel-
opment. Their blend of scale, diversification and strong customer loyalty positions them as an attractive, stable 
tenant with the potential for sustained performance over time.

US LBM

US LBM
TENANT

DISTRIBUTION
INDUSTRY

$8.2+ BILLION
ANNUAL REVENUE

450+
NUMBER OF LOCATIONS
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Financial Overview

Acreage ±2.73 AC

GLA ±37,239 SF

Ownership Type Fee Simple

Construction Type Metal/Stucco

Parcel Number 4-135-062-537-097-000000

Zoning C-3

Price $1,750,000 

In Place Cap Rate 8.27%

Proforma Cap Rate 8.44%

Annual Base Rent $144,734.36 

Proforma Base Rent $147,629.04 

In Place Base Rent per Square Foot $3.89 

Lease Structure Absolute NNN

Lease Commencement February 9th 2018

Lease Expiration May 31 2029

Rental Escalators 2% Annually

Extension Options Three (3), Three (3) Yr. Options

Right of First Refusal Yes, 10 Business Day Period

Tenant Option to Purchase Yes, Contact Broker for Details

Guarantee US LBM HOLDINGS, LLC, a Delaware LLC
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47,823

19,554

$50,294

19.6%

17,886

36.8

66.4%

$139,200

Total Population

Employed Population

Median HH Income

% Bachelor’s Degree

# of Households

Median Age

Homeownership Rate

Median Property Value

Roswell, New Mexico is a smaller commercial market anchored by steady 
population and income fundamentals. The city is home to roughly 47,000 residents 
with a median household income near $50,000, reflecting a stable local consumer 
and workforce base supportive of light industrial and distribution activity. While 
population growth has been modest with slight recent declines, the market has 
demonstrated long-term resilience tied to Chaves County’s diversified economy. 
Key economic drivers include agriculture, energy, healthcare, and government 
employment, which provide stability through economic cycles and support 
ongoing demand for industrial and service-oriented space. Roswell also functions 
as a regional service hub for southeastern New Mexico, reinforcing consistent 
demand for warehousing, equipment storage, and light manufacturing uses. 
 
The city’s industrial demand is shaped by its strategic location in southeastern New 
Mexico, proximity to U.S. highways, and a supportive local business environment. 
Industrial properties typically serve manufacturing, logistics, and warehouse 
users seeking value-oriented space near transportation corridors, with lease rates 
remaining competitive and active inventory available for both sale and lease.

POPULATION 1-MILE 3-MILE 5-MILE

2020 Population 8,666 42,306 51,116

2025 Population 9,114 42,160 50,704

2030 Population Projection 9,109 41,544 49,900

HOUSEHOLDS 1-MILE 3-MILE 5-MILE

2020 Households 3,253 15,952 19,165

2025 Households 3,402 15,846 18,953

2030 Household Projections 3,393 15,591 18,625

INCOME 1-MILE 3-MILE 5-MILE

Avg Household Income $45,671 $64,372 $67,346

Roswell, NM

Market Demographics

Local Market Overview
Property Demographics
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Regional Map

DISTANCE FROM SUBJECT PROPERTY

City Distance (Miles) Drive Time

Lubbock 171 2 Hours 40 Min

Las Cruces 184 3 Hours

Albuquerque 201 3 Hours

Ciudad Juárez 211 3 Hours 45 Min

LUBBOCK, TX

LAS CRUCES, NM

ALBUQUERQUE, NM

CIUDAD JUÁREZ, MEXICO



This Offering Memorandum contains select information pertaining to the business and affairs of the property owner and its tenant for real property located at 200 S Main Street, Roswell, NM 88203 (“Property”). The 
Offering Memorandum may not be all-inclusive or contain all of the information a prospective purchaser may desire. The information contained in this Offering Memorandum is confidential and furnished solely for the purpose 
of a review by a prospective purchaser of the Property. It is not to be used for any other purpose or made available to any other person without the written consent of Seller or Matthews™. The material and information in 
the Offering Memorandum is unverified. Matthews™ has not made any investigation, and makes no warranty or representation, with respect to square footage, income and expenses, the future financial performance of the 
property, future rent, and real estate value market conditions, the condition or financial prospects of any tenant, or the tenants’ plans or intentions to continue to occupy space at the property.  All prospective purchasers 
should conduct their own thorough due diligence investigation of each of these areas with the assistance of their accounting, construction, and legal professionals, and seek expert opinions regarding volatile market conditions 
given the unpredictable changes resulting from the continuing COVID-19 pandemic. The information is based in part upon information supplied by the Owner and in part upon financial information obtained from sources the 
Owner deems reliable. Neither owner, nor their officers, employees, or real estate agents make any representation or warranty, express or implied, as to the accuracy or completeness of this Offering Memorandum, or any of its 
content, and no legal liability is assumed or shall be implied with respect thereto. Prospective purchasers should make their own projections and form their own conclusions without reliance upon the material contained herein.    

By acknowledging your receipt of this Offering Memorandum for the Property, you agree: 

1.	 The Offering Memorandum and its contents are confidential; 
2.	 You will hold it and treat it in the strictest of confidence; and  
3.	 You will not, directly or indirectly, disclose or permit anyone else to disclose this Offering Memorandum or its contents in any fashion or manner. 

Matthews™ is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee in the Offering Memorandum.  The presence of any entity’s name or logo, including any commercial tenant’s name or logo, is 
informational only and does not indicate or suggest any affiliation and/or endorsement of Matthews™, the property, or the seller by such entity.

Owner and Matthews™ expressly reserve the right, at their sole discretion, to reject any and all expressions of interest or offers to purchase the Property and to terminate discussions with any person or entity reviewing this 
Offering Memorandum or making an offer to purchase the Property unless and until a written agreement for the purchase and sale of the Property has been fully executed and delivered. 

If you wish not to pursue negotiations leading to the acquisition of the Property or in the future you discontinue such negotiations, then you agree to purge all materials relating to this Property including this Offering 
Memorandum. 

A prospective purchaser’s sole and exclusive rights with respect to this prospective transaction, the Property, or information provided herein or in connection with the sale of the Property shall be limited to those expressly 
provided in an executed Purchase Agreement and shall be subject to the terms thereof. In no event shall a prospective purchaser have any other claims against Owner or Matthews™ or any of their affiliates or any of their 
respective officers, directors, shareholders, owners, employees, or agents for any damages, liability, or causes of action relating to this solicitation process or the marketing or sale of the Property. 

This Offering Memorandum shall not be deemed to represent the state of affairs of the Property or constitute an indication that there has been no change in the state of affairs of the Property since the date of this Offering 
Memorandum.
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